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Tue farcical trial of Chief Croker before Fire Commis- 
sioner Sturgis was continued last week in the opera bouffe 
style that has characterised it from the first. It seems to be a 
waste of the time of all persons engaged in it to prolong it to 
such an unreasonable extent when it is understood that the 
Commissioner, who is accuser, judge and jury, had prejudiced 
the case and doomed the Chief to dismissal. It will be a 
relief when the end is reached. Fortunately for the Chief, the 
dictum of the Commissioner is not final, for the courts are 
open to him, and on appeal to them he can expect to be treated 
with fairness, and that the political elements in the case 
against him will be eliminated. As the matter has stood for 
several weeks, it is not edifying to the public, but is an object 
lesson to the department that is calculated to breed demorali- 
zation. 





SoME of the newspapers ci Colorado are worked up be- 
cause of a report to the effect that an attempt is to be made 
this winter to repeal the law forbidding the insurance of 
children under ten years of age. In an editorial which bristles 
with denunciation of a so-called insurance trust and with mis- 
statements of fact The Denver Post stirs up the subject, and 
urges that the law be retained. Its arguments are so intem- 
perate and at variance with the facts that it is more than likely 
to defeat its own purpose. The paper claims that the insur- 
ance of children holds no justification either in sentiment or 
in necessity; that it is a constant temptation to crime; that 
there are instances innumerable where children have been 
heavily insured and then deliberately put to death; that the 
business partakes largely of the nature of a swindle, and that 
the principal profit comes from lapses. All these statements 
are put forth without a shadow of proof to substantiate them. 
The insurance of children, unlike that of adults, provides in- 
demnity for expense incurred and not for monetary loss, and 
if this fact is borne in mind all objection to its practice disap- 
pears. Repeated investigations in this country and abroad 
have shown that the system is not a temptation to crime, but, 
on the contrary, is a safeguard against crime. No child 
under ten can be insured for more than ten cents a week will 
purchase, as the several companies do not issue more than 
that amount either individually or collectively. As to the 
putting to death of children for the sake of the insurance 
money, that charge has long since been disproved, as the 
editor of The Post could have easily discovered. The con- 
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stant visits of the industrial agent to the homes of the insured 
are thebestsafeguardsagainst the maltreatment of children, as 
he is in position to find out promptly when anything is wrong 
and to have the policy canceled. Colorado is the only State 
having such a law, and in keeping it upon the statute books is * 
putting an expense upon its citizens in the event of the death 
of their children which many of them are unable to bear. 
The attempt to repeal the law should have the support of all 
intelligent citizens. 





BROKERS having large lines of insurance to place for prop- 
ertyowners find great difficulty in obtaining all that is re- 
quired. The regular companies are writing in a conservative 
manner, having materially reduced their lines, and as a conse- 
quence applications are filed daily with the Insurance Depart- 
ment for permission to place insurance in unauthorized com- 
panies. Such a condition of the business is the golden oppor- 
tunity looked for by the wildcat companies and the unsub- 
stantial Lloyds. They pervade the country at present, and no 
amount of warning seems to prevent many propertyowners 
from patronizing them. There must be money in such schemes 
or they would not be persisted in. But all is profit that comes 
to them, for they do not expect to pay losses, and the premiums 
they take in is so much clear velvet. The report of a committee 
to the recent convention of Insurance Commissioners, naming 
over one hundred concerns posing as insurance companies 
that were declared to be worthless, ought to be sufficient to 
discredit them with the public, and drive them out of business, 
but we doubt if the official exposure of their untrustworthiness 
will have any such effect. Many propertyowners are too ready 
to take risks with their insurance to be discouraged from plac- 
ing it with anything or anybody that offers them cheap rates. 
They argue that,asthey have never been burned out, one policy 
of insurance is as good as another, and the cheaper they can 
get it the better for their purses. But let a fire come and they 
soon find out the difference between wildcat concerns and the 
legitimate companies that pay their losses. There are a 
great many Lloyds at present in the field seeking insurance, 
and while there is an occasional trustworthy one, the majority 
of them have no financial standing to commend them to public 
confidence. Instead of having an accumulation of quick assets 
to guarantee the integrity of their contracts, they present an 
array of names of persons who, they assert, are responsible for 
losses. These names are their stock in trade, and their solici- 
tors point to them and exclaim: “Do you think men of their 
standing will go back on their contracts?” Probably many 
of them would not repudiate a contract to which they were 
pledged, but the trouble is that a Lloyds policy is not what it 
seems to be, and the liability of the persons whose names are 
attached is limited. Names are used to incite confidence, but 
the limit of liability is usually covered up in a Lloyds policy. 
The same practice prevails with promoters of financial institu- 
tions. Substantial citizens lend their names to them to induce 
others to put their money in them, but their responsibility for 
the conduct of such concerns amounts to nothing tangible. If 
the institution is successful, they get a profit out of it; if it is 
a failure, they make haste to declare that they had nothing to 
do with the management. They belong to the same class as the 
“directors who do not direct” the companies that fail. There 
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have been numerous instances of late years of this denial of 
responsibility on the part of men whose names figured promi- 
nently on boards of directors of corporations that were rotten 
to the core. It was so with the Lloyds a few years ago, when 
so many of them were shown to be bogus from their inception 
till their final ending. Still, there were quite a number of these 
prominent subscribers who found that they, as well as the 
public, had been deceived by their representatives who issued 
the policies, and loss claimants brought suits against them indi- 
vidually, involving them in protracted litigation and much ex- 
pense. This experience is likely to be repeated with some of 
the Lloyds that are now pushing for business. The objection 
to Lloyds is not that trustworthy insurance cannot be issued 
upon this plan, but that they are improperly or fraudulently 
organized. Lloyds of London illustrates the fact that business 
can be done on this plan.successfully, and with profit to the 
subscribers. There are a limited number in this country that 
have had several years of successful business, paying their 
losses promptly. Some of the regular fire insurance companies 
have recognized them by giving them a share of their surplus 
business. Such Lloyds have been able and willing to make an 
exhibit of their ability to fulfill their contracts. 
refuse to make such exhibit should be looked upon with sus- 
picion. George D. Markham, a well-known agent of stock in- 
surance companies, has recently made a new departure in the 
organization of a Lloyds. He has formed the Individual Fire 
Underwriters of St. Louis, composed of twenty-five prominent 
business men of St. Louis, each of whom paid in $10,000 in 
cash, and made himself liable for $30,000 in addition. Of this 
sum $250,000 is deposited in a trust company, and is available 
immediately to pay losses. This Lloyds is not to antagonize 
the stock companies in a race for business, but will only write 
upon risks that have already been written by well-known stock 
companies. There is an air of substantiality about this that 
will appeal to large insurers who have difficulty in obtaining 
all the insurance they need. Chicago has recently become the 
favorite breeding ground for wildcats and irresponsible 
Lloyds, but New York is not far behind in this respect. The 
Insurance Commissioners did good work in their first step 
ioward suppressing these concerns, by publishing them, but 
they have it in their power to drive them out of business en- 
tirely, and it is worth while for them to spend a little money in 
obtaining evidence that will warrant them in taking action 
against them. They have entered upon the work, and cannot 
now turn from it without discounting the value of their 
services to the public. After pointing out the offenders, they 
will be recreant to their duty if they do not secure their punish- 
incnt, 











Owing to the additional fire hazard introduced by the use of highly 
inflammable material in Christmas decorations, the New York Board 
of Fire Underwriters has issued a circular to merchants, calling their 
attention to one of the conditions in the standard form of fire insurance 
policy which invalidates the latter if the hazard is increased by any 
means in the control or knowledge of the insured, also that the board 
will not approve of electric displays used for advertising purposes, 
unless the devices for motive power are installed in a fireproof en- 
closure, and the entire apparatus in connection therewith specifically 
approved by certificates from the electrical bureau, and the application 
filed at least ten days before the time for using such displays. 
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THE PRUDENTIAL AND THE FIDELITY TRUST. 


OTHING that has occurred in life insurance circles of 

late years has excited so much interest, curiosity and 
comment as the recent announcement by President Dryden, 
of the Prudential Insurance Company of Newark, of the ar- 
rangement entered into by that company with the Fidelity 
Trust Company of Newark. It is assumed by some that 
there is to be a change of management at an early day, and a 
change of methods and practices; others assume that because 
the Equitable of New York owns some of the stock of the 
Fidelity Trust, that company is to become a dominant factor 
in the future management of the Prudential. These, and 
other similar rumors, are wide of the mark, and the impres- 
sion that there is to be a change in the management or in 
the policy that has made the Prudential such a phenomenal 
success, is positively in opposition to the ideas that prompted 
the new arrangement. It is precisely because President Dry- 
den and his associates in the management of the company 
are anxious to secure in perpetuity the plans and methods 
heretofore pursued by them with such marked success that 
the new management is entered into. By it provision is 
made for the contingencies of death, for changes in financial 
interests, for disagreements that might arise between present 
or future stockholders, and, above all, the rights of present 
and future policyholders, as stipulated in their contracts, are 
secured for all time. The company had, on the Ist of last 


January, over $700,000,000 of insurance in force, and its 


assets amounted to nearly $50,000,000. Its annual income is 
about $29,000,000, and constantly growing larger. A finan- 
cial and beneficial institution of this magnitude needs to be 
safeguarded at every point, and the management of the com- 
pany has wisely adopted a plan to secure the continuance 
of their methods not only for the present, but for the years 
to come. 

The Fidelity Trust is a well-known financial institution 
that has been remarkably successful in the conduct of its 
business, and having the confidence of capitalists and many 
large corporations who are its patrons. It increases its capital 
from $1,500,000 to $3,000,000, which will give it a 
surplus of $13,000,000. The company has also taken over 
the business of several banks lately, and is now the largest, 
most substantial and most enterprising of any corporation 
of its kind in New Jersey. The Equitable, the Prudential 
and other corporations having large sums to invest have 
long been stockholders in the Fidelity Trust, because it 
offers them superior opportunities for making profitable in- 
vestments. Of the new stock, the Prudential takes sufficient 
to give it, with the stock it now holds, absolute control of the 
trust company, whereby it is enabled to choose the directors 
and officers of that company. The trust company then 
secures a majority of the stock of the Prudential, and, 
through its board of directors, will select the officers of the 
insurance company. This guarantees the continuance of its 
present management and the perpetuation in office of those 
who thoroughly understand its aims, purposes and methods. 
No minority stockholder, present or future, who may feel 
that he has a grievance, can disturb the policy of the com- 
pany without first disrupting the trust company, a thing im- 
possible to do without an entire change of stockholders. The 
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Equitable management and that of the Prudential have 
always been of the most friendly nature, notwithstanding 
the fact that they are active competitors for ordinary life 
business. The fact that the Equitable as a company is a 
stockholder in the trust company, as are also President Alex- 
ander and Vice-President Hyde individually, gives them no 
voice in the management of the Prudential, nor would they 
desire it if it were possible. 

The Prudential, in building up its immense volume of in- 
dustrial business, has been as a kindergarten, educating the 
working classes and persons of moderate incomes to appre- 
ciate the importance of insuring their lives, and teaching 
them the advantages of thrift and saving. In this way 
thousands who have been insured in small sums on the in- 
dustrial plan, and taught to save enough from their weekly 
earnings to pay the premium on their policies, have acquired 
the fixed habit of saving, and have demanded life insurance 
in larger sums. So the Prudential has built up a large busi- 
ness on the “ordinary life plan,” issuing policies of from 
$500 upward upon the lives of those who have grad- 
uated from the industrial kindergarten. Other companies, 
among them the Equitable, have profited by this educa- 
tional campaign of the Prudential, and it is, therefore, not at 
all surprising that the managers of all the companies have 
been on the most friendly terms with the officers of the Pru- 
dential, not only because of their fair and honorable business 
methods, but also because of their ability, enterprise and 
marked personality. 

The Prudential, with its immense wealth of assets and its 
enormous volume of business, is a monument that fittingly 
marks the life work of John F. Dryden, its president and 
founder. Started in 1875 with nothing in the way of assets 
but the indomitable will, ability and high character of John 
F. Dryden, the Prudential felt its way gradually in the local 
field, ploughing through untilled soil, educating the people 
as it went along to the importance of the work it had under- 
taken, enlarging its circle of activity slowly, but surely, until 
to-day it is one of the leading life insurance companies of the 
country, and doing business in practically every State and 
Territory in the Union. In those early days Mr. Dryden 
was wont to work fifteen or twenty hours a day, personally 
attending to every detail, instructing his agents and getting 
into as close touch as possible with his policyholders. As 
the business developed he surrounded himself with hard 
workers of ability, instilling them with his own enthusiasm, 
and, above all, with the dominating idea that possessed him, 
' that the only road to success was to treat with perfect fairness 
every policyholder that put his confidence in the company. 
Mr. Dryden has always shown a happy faculty in surround- 
ing himself with able associates, and the present staff of offi- 
cers testifies to that fact, for an abler, harder-working or 
more harmonious body of men it would be hard to find in 
any other company. Leslie D. Ward, vice-president, and 
Edgar B. Ward, second vice-president and counsel, cast their 
fortunes in with Mr. Dryden years ago, and have carried their 
full share of the burdens of management. Forest F. Dryden, 
secretary, son of the president, has been brought up in the 
business, for which he has shown an inherited ability and 
liking. Assistant Secretary Edward Gray is now a veteran 
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in the industrial business, having won his way in the Pru- 
dential from a subordinate field position to official recogni- 
tion. John K. Gore, actuary, has been with the company for 
many years, looking after the scientific side of its transac- 
tions with a degree of ability that has won him recognition 
in actuarial circles the world over. And so with the medical 
officers and those having in charge the finances of the com- 
pany, the supervisors of the various departments of the busi- 
ness, charged with receiving, investing and disbursing 
the immense revenues of the company. They are ali men 
having special fitness for their duties, and all imbued with the 
one idea of making the Prudential one of the greatest life 
insurance companies in the world and its name a household 
word. 

A few months ago the legislature of New Jersey elected 
John F. Dryden a Senator of the United States to represent 
the State in Congress. His high character and extended in- 
fluence, as well as his ability, pointed to him as the ideal per- 
son for that position, and his election was welcomed by both 
political parties. But this new honor and the duties pertain- 
ing to it, do not, and will not, prevent him from continuing 
at the head of the Prudential and directing its management 
as fully as heretofore. Early in life he acquired the habit of 
hard and systematic work, and no honor that may come to 
him can make him abandon it or adopt the habits of a man of 
leisure. Hard work is the food upon which he thrives best, 
and in entering upon the arrangement with the Fidelity Trust 
for the perpetuation of the Prudential management and 
policy he abrogates no part of his duty or obligation to the 
Prudential. That company is his creation, and his will be its 
guiding hand while life remains with him. 





SPECTATOR SURVEYS. 


IN AND ABOUT NEW YORK. 


Colonel W. M. Monroe of Cincinnati, Ohio, State agent for the New 
York Underwriters Agency, was a recent visitor to the city. 

Robert Williamson of Memphis, Tenn., was noted in New York 
recently. 

Edward H. Betts & Co., general managers of the Lafayette Fire of 
New York, have opened a separate department under the management 
of George W. Washburn, at 41 to 45 William street. The firm’s 
general agency business will be continued at the present quarters under 
charge of Harold S. Poole. 


The Individual Underwriters and the New York Reciprocal Under- 
writers have issued circulars, and, in at least one instance, can- 
celed the subscriber’s policy on the ground of increasing the hazard, 
by use of holiday decorations, without the consent of the underwriters. 


Locally, November has opened up fairly bright as to premium re- 
ceipts, certainly a far better showing than for the last few days in 
October. Now that election matters are settled and orders for Decem- 
ber renewals are coming in, according to exchange rules, the outlook 
for business is good, at least for a week or so. 


One of the most important items of news within the past few days 
has been the removal announcement of both the United States branch 
and the Metropolitan department of the Royal Exchange Assurance 
next spring. Blagden & Stillman, as managers for the local field of the 
Royal Exchangeand the Citizens, have taken a lease for a term of years 
of the ground floor of the Wyllys Building, No. 92 William street— 
now under construction—while the head United States office of the 
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Royal Exchange will occupy the entire tenth floor of the same build- 
ing. 

As foreshadowed in these columns some months ago, the fire insur- 
ance district is destined to move from its time-honored locality around 
Pine street. The encroachments of the banking and financial interests 
have brought about this change. William street will always be a 
thoroughfare, and as far north as John (perhaps even Fulton street) 
is particularly suitable for fire insurance interest. Thus it is that Man- 
agers Blagden & Stillman have exhibited keen foresight and judgment 
in boldly locating their agency in a section which, in a few years, is 
bound to be the new and permanent fire insurance district. 

Grain offerings in Erie and New York Central elevators have been 
plenty within the last few days. 

The certificates of Harry E. Staur, 60 Wall street, and William 
Gladding, 16 Court street, Brooklyn, have been revoked. 


Branch office questions are still actively discussed in local circles. 
Next month the insurance on the New York Life building will ex- 
pire. The total amount foots up over two millions. 


Life and Casualty Notes. 

Edward C. Lunt has been appointed third assistant secretary of the 
Fidelity and Casualty Company. 

Sales at auction last week included ten shares of Fidelity and 
Casualty stock at $630, and seventeen shares Lawyers Title at $376. 

Bradish Johnson, president of the United States Realty and Con- 
struction Company, has been elected a director of the Equitable Life 
Assurance Society to succeed the late Alanson Trask. 

George H. Gaston, second vice-president of the Metropolitan Life, 
has purchased fifty acres of land at Bernardsville, N. J., adjoining 
lands now held by him, on which he will erect a new home. 


BOSTON AND VICINITY. 

It seems to be settled that B. B. Whittemore, of the Aétna, will be 
the next president of the Boston Board of Fire Underwriters; and 
the choice gives general satisfaction. 

Secretary Osborne Howes, of the Boston Board of Fire Under- 
writers, is a candidate, on the Democratic ticket, for State Senator 
from the second Suffolk district, which embraces the millionaire town 
of Brookline. Mr. Howes would make a most excellent senator, 
especially for the insurance interests; but, unfortunately, even so good 
men as Mr. Howes do not always win at the polls, especially on the 
Democratic ticket in that particular district.. 

The Atlas Mutual Fire, of Boston, which was'recently revived, 
proposes to conduct business on something like twenty per cent of ex- 
pense upon carefully selected risks, so scattered as to be as free as 
possible from conflagration hazards, as well as moral and physical 
hazards. The underwriting of the company will be managed by L. 
Burge Hayes & Co. 

J. C. Fairchild has been appointed receiver by the United States 
Circuit Court of the Red Star Towing and Wrecking Company, upon 
the application of Samuel Appleton of the insurance firm of Appleton 
& Dana, and others, and the bond has been placed at $3000. The 
company is a marine corporation, and does business in Boston. The 
application was based upon its general insolvent condition. Appleton 
& Dana have a claim for $1037 for premiums for insurance furnished 
the company between December 15, 1901, and May 28, 1902. 


Life and Casualty Notes. 

The Bankers Surety Company of Cleveland, Ohio, has applied for 
admission to Massachusetts. 

The annual fall banquet of the Boston Life Underwriters Associa- 
tion, Tuesday evening, at Young’s Hotel, was a pleasing success. 

Among the speakers was former Attorney-General Hosea M. Knowl- 
ton, who said in the course of his remarks: 

If there is any doubt about the conservatism of Massachusetts, about 
its desire to guard the interests of policyholders, of its purpose to 


maintain the standard of insurance, go before the legislature and 
try to secure the incoporation of a stock company. 


The fraternity sympathizes with Edward H: Osborne, who was 
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for a decade connected with the Eastern Massachusetts agency of the 
Massachusetts Mutual Life, in the death of his wife. Mrs. Osborne 
was well known as a writer and art critic. 


Mr. Knowlton had some illustration of this fact in his connection 
with the incorporation of the Columbian National Life. 


Other speakers were President Baldwin, Vice-President Lunger of 
the Travelers, and D. F. Appel of the New England Mutual. 


W. H. Whitney of the Bankers of New York was elected an active 
member, and R. L. Pond, Jr., and C. T. Sturtevant were elected 
associate members. 


E. C. Jones & Co. have been appointed general agents for Portland, 
Maine, and vicinity, of the liability branch of the A©tna. 

At the request of the Attorney-General, the Massachusetts Superior 
Court has appointed John W. Withington of Boston receiver of the 
Progressive Fraternity,a fraternal concern organized November 3, 1899. 
This action was taken on information furnished by Insurance Com- 
missioner Cutting, on the ground that further operations of the con- 
cern would be hazardous to its members and to the public. The mem- 
bership has been greatly reduced. The president is J. F. Morgan. The 
liabilities, including loans and assessments, are about $12,000, and 
the assets, represented by funds in the hands of the State Treasurer, 
amount to $3000. 


NOTES FROM PHILADELPHIA. 


William Arrott, a prominent agent of this city, and a nephew of J. 
W. Arrott, president of the National Union of Pittsburg, has been 
appointed second agent of the company for Philadelphia. 

At the annual meeting of the Philadelphia Fire Underwriters 
Association, which will be held at the Philadelphia Museums building 
on November 12, an amendment to Article VIII. of the by-laws will be 
voted upon. It provides that all premiums are due on the delivery of 
the policy, and if not paid within the calendar month succeeding 
that in which the insurance takes effect, notice of cancellation shall 
be given within the next three working days thereafter, and if the 
premium be not paid within five days from the serving of such notice, 
the policy shall be canceled, except as to a mortgage entitled to ten 
days’ notice. All policies shall have an attached or endorsed notice 
of the foregoing provision; and on the twelfth of each month each 
member of the association shall certify to the secretary a statement of 
compliance with this rule. Various contingencies are also providec 
for in this connection, and penalties are fixed for violations. 

In the event of the foregoing being adopted and put into effect the 
committee recommends the use of several forms of notice of can- 
cellation, copies of which have been furnished members. The com- 
mittee suggests that the proposed by-laws shall take effect on January 
1, 1903, and apply to all business written after that date. A similar 
proposition made one year ago was not adopted, and there is consider- 
able opposition to it at this time also. A prominent broker points out 
an objectionable feature of the proposed amendment, and one which 
was also noticed last year. In making provision for the payment of 
the premium to the agent of the company, none is made for the pay- 
ment of the same by the assured, providing his broker is willing to 
carry the account. This gives the broker with the most capital a dis- 
tinct advantage over his competitors, where the assured is not inclined 
to pay premiums on policies until sixty or ninety days after delivery. 
This practice is becoming quite common here, in fact there are a num- 
ber of cases where accounts are carried for a year. 

Offices report that premiums for October were generally below the 
average, due in part to rebates on account of the reduction in the pink 
slip charge in the district west of Ninth street, and also to the falling 
off in volume of new business. On the other hand, losses were con- 
siderably below normal, and the general result is, therefore, fairly 
satisfactory. 

The rule of the Philadelphia association providing rates for building 
and contents of office or office and dwelling risks has been changed. 
Such risks are now divided into three classes. Class one covers build- 
ings occupied for offices only, and the rates are subject to the eighty 
per cent coinsurance clause. Class two covers buildings occupied ex- 
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clusively for office and dwelling purposes, and while the rates are the 
same as for class one, no coinsurance clause is required. Class three 
provides for buildings occupied exclusively for office and dwelling pur- 
poses, where the following warranty is attached to the policy: 

In consideration of the reduced rate at which this policy is issued, 
it is warranted by the assured that the within described building is 
occupied exclusively, for dwellings above the first or grade floor. 

The rates for this class are lower than those for the other two, and. 
no coinsurance clause is required. 


The scarcity of coal, and the cool spell of last week were account- 
able for an explosion and fire in a dwelling. A fire was started in the 
heater with coke instead of coal. When the fire began to burn, the 
heater door was closed, and in about thirty minutes sufficient gas 
was generated to blow the heater to pieces and set fire to the woodwork. 
The loss by fire was, fortunately, small. 

Another robbery was committed last week at the home of R. Dale 
Benson, president of the Pennsylvania Fire. 

An interesting piece of news to underwriters is the report that there 
is a likelihood of the stock of the Marks Bros’. department store being 
removed by Snellenberg & Co., and sold from their establishment. 
Business men in the neighborhood of Eighth and Arch streets are also 
interested, because of the possibility of a reduction in or removal en- 
tirely of the conflagration charge should such a move be made. 


The governing committee of the Philadelphia Suburban Under- 
writers Association, has for some time been revising and simplifying 
its present books containing the compact, constitution and general 
rules, and minimum rates for Pennsylvania and New Jersey, and will 
shortly issue new ones, much to the relief of agents generally, because 
of the condition of the present books, owing to the many changes, 
revisions and additions. 


Life and Casualty Notes. 


Second Vice-President G. E. Tarbell of the Equitable Life has ad- 
dressed a circular letter to the company’s agents in this city, stating 
that they have just entered upon the best part of one of the most 
propitious years ever known for the company, and requesting that each 
one try his best during November and December to accomplish two 
days’ work in one. An offer of twenty valuable prizes, to be selected 
by the executive officers, is offered to be competed for by the agents of 
all agencies reporting through the Philadelphia clearing office. In order 
that all may have an opportunity of winning a prize, ten of the prizes 
will be based upon volume of business, and the remainder upon number 
of lives assured. The competition is open between November 1 and 
December 31, and the premium on each policy must be paid for by Feb- 
ruary 5, 1903, at the latest, but all such business paid for after Decem- 
ber 30, 1902, will count for only one-half. From present appearances 
the volume of business turned in during the two months will be un- 
precedented. 

At the meeting of the Philadelphia Association of Plate Glass 
Underwriters to be held this month, it is expected that the question of 
employing a stamp clerk to pass upon the business of the district will 
be brought up and acted upon. Some of the members are heartily in 
favor of the proposition, hoping thus to stop what little rate cutting 
there is by board companies, and strengthening the association by this, 
and the setting at rest of the multitude of false charges of this charac- 
ter. In speaking of this proposition a prominent manager calls atten- 
tion to the greatest evil of the business, and one which is most fre- 
quently charged against one of the most prominent companies in the 
field, that of ignoring fractions in the measuring of glass, and the 
making of sizes the next even number of inches below instead of 
above the actual measurement, if it should show an odd number of 
inches, and although he believes this practice should be checked it will 
be difficult to accomplish, and cannot be done through the stamp-clerk 
system. 

J. A. Boyce and W. F. Porter have been appointed Pennsylvania 
managers of the Conservative Life of Los Angeles, Cal. 





—The Springfield Underwriters Mutual of Springfield, Ohio, has been licensed 
by the Ohio Insurance Department, with N. H. Fairbanks president and C. B, 
l'unston, secretary. 
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CONTRIBUTED PAPER. 


MARRIAGE AND MORTALITY. 
BY FREDERICK L. HOFFMAN. 

The influence of marriage on the mortality of a people is a subject 
which has been discussed by many writers since Farr first called at- 
tention to the higher death-rate of the unmarried in a paper read 
before the Social Science Association of 1858. The data presented 
by Dr. Farr were for the whole of France and for the year 1853, 
and in his own words showed conclusfvely that “Marriage is a 
healthy estate, and the single individual is more likely to be wrecked 
on his voyage than the lives joined together in matrimony.” The 
comments of Dr. Farr lead to further investigations, and a valuable 
contribution to the subject was made by Dr. Stark, the Registrar- 
General of Scotland, for the years included in the period 1861-1864. 
The investigations of Dr. Stark supplemented an earlier investiga- 
tion of his own into the mortality of the married and unmarried of 
the city of Edinburgh made during the year 1847, and the favorable 
conclusions regarding the marriage state then arrived at were fully 
supported by the later investigations, as well as by the earlier data 
presented by Dr. Farr. The data of Dr. Stark were communicated 
to the American Statistical Association during 1867, and were re- 
printed in the Boston Medical and Surgical Journal under date of 
March 7th of that year, but it was not until 1880-1882 that the subject 
was prominently brought to the attention of the insurance public in 
several papers communicated to the Institute of Actuaries. The con- 
clusions of Dr. Stark were rather emphatic, and to a certain extent 
they were not entirely warranted by the facts which he had before 
him. Briefly stated, he advanced the view that “We have here the 
remarkable fact, for the first time proved by trustworthy statistics, 
that the influence of marriage on the male mortality is of the most 
potent kind; that, in fact, the bachelor life is much more destructive 
to the male sex than the most unwholesome of trades, or of the 
residence in a house or district where there is not the most distant 
attempt at sanitary arrangements of any kind.” It is not possible 
here to enter into the discussion which followed, and which was 
participated in by two such eminent authorities as Mr. Herbert 
Spencer and the late Richard A. Proctor, the main point at issue 
being rather the explanation of the fact than a dispute as to the fact 
itself. It was pointed out at the time that it was mostly the robust 
and temperate who married, and that the wrecked and diseased 
and the licentious did not marry, and that these facts furnished the 
explanation of the difference existing in the death-rates of the 
married and unmarried. But manifestly this explanation does not 
hold good under present conditions, where large numbers of thor- 
oughly healthy men and women, sound in body and mind, decline to 
marry, while. others of inferior physique and inferior mentality enter 
the marriage state. We, of course, have no physical data to support 
this conclusion, and it is one derived from general observation, 
which, however, can readily be proven by an intelligent study of the 
facts of our daily life. In other words, the contention between Dr. 
Stark and his critics was that the former attributed the lower mor- 
tality of the married to the beneficial effects of marriage itself, 
while the latter, generally speaking, claimed that by a process of 
natural selection it was rather the fit to survive who married, while 
the unfit remained single. It need hardly be said that there is much 
in favor of both arguments. 

To insurance companies, however, the problem is not one of 
cause, but rather of effect. The problem is identical with the gen- 
eral one of the excessive mortality of persons without employment, 
but as Farr pointed out years ago, the very fact of a man being at 
work is evidence of the fact that he must be in fairly good physical 
health, and it will readily be admitted that the married live under 
social, physiological and moral conditions conducive to longevity 
above the average. These conclusions, although recognized 
for many years, have always been wanting in the necessary support 
of statistical evidence, which, for some curious reason, it seems 
not to have occurred to Dr. Farr, Dr. Stark and others to supply, 
namely, the causes of death among the not-married, the married, and 
the widowed. 

The first distinctly useful contribution to our larger knowledge 
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of this subject was made by Dr. Billings in the census volumes on 
the vital statistics of 1890, but they seem to have attracted very 
little public attention. The investigation of Dr. Billings was pro- 


* ductive of great good, in that it led W. F. King, the chief statis- 


tician of vital statistics of the twelfth census, to incorporate a 
series of exceedingly valuable and interesting tables of mortality by 
conjugal conditions into the first volume of his final report, while 
in the meantime a number of other investigations have been made, 
among which may be mentioned one quoted by Mayo Smith, being 
a return for Germany for the five years 1876-1880. The tables of Dr. 
King have considerable practical utility for life insurance pur- 
poses, and for this paper they have been consolidated, while details 
have been omitted on account of want of space for an extensive dis- 
cussion, which would appeal rather to the medical fraternity. 

The investigation is limited to the registration area and its sub- 
divisions during the census year ending May 31, 1900. By registra- 
tion area is meant that section of the country, either States or cities, 
where there is an accurate and reasonably complete system of regis- 
tration of vital statistics. The population of this area at known ages 15 
years and over was 20,312,000, among whom there occurred 332,054 
deaths; of this number, 75,402 deaths were of persons reported as 
single, 164,050 as married, 82,387 as widowed, 892 as divorced and 
9,323 as of unknown conjugal condition. The basis for reasonably 
accurate conclusions is, therefore, sufficiently large to warrant ap- 
proximately safe deductions, but to avoid possible inaccuracies the 
age groupings have been limited to three periods, while for the di- 
yorced, on account of the small numbers, no rates have been cal- 
culated. The table which follows will show the comparative mor- 
tality of the single and the married with distinction of sex per 1,000 
living at three different periods of age. A column has been added 
showing the relative mortality of the married, being equivalent to the 
actual mortality per 1,000 expected on the basis of the death rates 
given for the single: 


I.—ComPpaARATIVE MORTALITY OF THE SINGLE AND MARRIED. UNITED STATES CENSUS 
or 1900. REGISTRATION AREA. RaTE PER 1000, 

















| 
MALEs. | FEMALES, 
| 
—_ Rel. Mort. of | | Rel. Mort. of 
. . el, Mort. 0 * | * el, Mort. o 
Single. | Married. | ()e’Married. | Single. Married. | the Married. 
- | ’ 
15-44...... 9.4 8.1 862 6.2 9.1 1,468 
45-64-2222. 33.3 20.4 613 21.8 17.4 798 
we Seeses | 107.8 75.0 696 88.7 65.5 738 





This table shows that the mortality of married males has been con- 
siderably below the mortality of single males at all age periods, the 
differences being most pronounced at ages 45-64, where the mortality 
of married males is only 613 to every 1,000 deaths among the unmar- 
ried. The mortality of the females shows a different result. At ages 
15-44 the death rate of married women is considerably in excess of the 
mortality of the unmarried, so much so that there will be almost 1,500 
deaths among the latter against 1,000 deaths among the former. At 
ages 45 and over, however, the mortality of married women is con- 
siderably more favorable than the mortality of the unmarried. 

The following table will show the comparative mortality of the 
single and the widowed per 1,000 living at different age periods. The 
table has been constructed in identically the same manner as the pre- 
ceding one: 


II.—ComPARATIVE MORTALITY OF THE SINGLE AND Wi1powED. UNITED STATES CEN- 
sus oF 1900. REGISTRATION AREA. RATE PER 1000. 

















MALES. FEMALES. 
spies Rel. Mort. of 
i. . el. Mort. o : . Rel. Mort. of 
Single, | Widowed.| ihe Widowed. Single. | Widowed.} pC Widowed. 
we 94 | 196 2,085 62 12.2 1,968 
45-64...... 33.3 | 87.6 1,129 21.8 24.8 1,138 
_ Saeee 107.8 116.4 1,080 88.7 88.7 1,000 














According to this table the mortality of the widowed males and 
females is higher at all ages than the mortality of the single, so 
rauch so that at ages 15-44 for males there are shown to have been 
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2,085 deaths among the widowed to every 1,000 deaths among the 
single. For women, the result is almost the same; but it will be 
observed that the mortality of widows is very considerably less than 
the mortality of widowers, so much so that at ages 45-64, for ex- 
ample, the death rate of the former is shown to have been 24.8 per 
1,000, against a rate of 37.6 for the latter. At ages 65 and over the 
mortality of the single and widowed is almost the same for both males 
and females. 

The next table shows the comparative mortality of the married 
and widowed, the table being arranged in the same manner as the 
preceding: 


III.—ComparaTIVE MorTALiITy OF THE MARRIED AND WipDowgD. UNITED STATES 
Census oF 1900. REGISTRATION AREA. RAvYE PER 1000. 














MALEs. FEMALES. 
AGES. | 
Married. | Widowed. | the Widowed Married. | Widowed. ae of 
15-44._.... 8.1 19.6 2,418 9.1 12.2 1,341 
64... . 20.4 87.6 11848 17.4 24.8 1'425 
esis 75.0 116.4 1,552 65.5 88.7 1,354 














It is shown by this table that at all ages the mortality of the 
widowed very materially exceeds the mortality of the married, but 
the differences are much more pronounced for males than for 
females. Thus, for example, at ages 15-44 the relative mortality of 
widowers is given as 2,418 to every 1,000 deaths among married 
males, while the relative mortality of widowed females is only 1,341 
at this age period. Among males the differences gradually diminish 
with increasing age, while among females the relative differences at 
different periods of life are very nearly the same. 

In the preceding tables a comparison has been made between the 
conjugal status of the same sex, but it is a matter of considerable 
importance to note whether the conjugal status affects one sex more 
favorably, or otherwise, than the other; although, of course, such a 
comparison could have been readily made by the reader from the 
preceding tables, it will increase the practical value of this discussion 
to briefly consider the following facts: 


1V.—CompaRATIVE MortTacity OF Maes AND FEMALES. UnNiTED StTaTES CENSUS OF 
1900. REGISTRATION AREA. RATE PER 1000. 
































Tue SINGLE. THE MARRIED. 
AGEs. ina 
Males. Females. ee o | Males. Females. a6 See. of 
| 
15-44...... 9.4 6.2 660 | &.1 9.1 1,123 
45-6422... 33.3 21.8 655 | 20.4 17.4 853 
Bee? Stee 107.8 88.7 823 | %.0 65.5 873 





Comparing the mortality of single males and females, it is shown 
that at all ages the mortality of women is much more favorable than 
the mortality of men. Taking for illustration the age period 15-44 
it is shown that for every 1,000 deaths among single men there would 
be only 660 deaths among single women. The differences diminish 
with increasing age. Comparing married men and women, it is 
shown for the age period 15-44 that the mortality of married men 
is more favorable than the mortality of married women, while the 
relative mortality of married females is 1,123 to every 1,000 deaths 
among married males. The actual difference in the mortality, how- 
ever, is equivalent to only one per 1,000 living; but this difference, 
of course, does not measure the full effect of the maternal state on 
the mortality of married women at the child-bearing period. The 
comparative mortality of widowed males and females has already 
been referred to in the discussion of the second table. 

These tables, although limited to essential facts and to periods of 
life rather too long for life insurance purposes, conclusively show 
that, first, the mortality of the single of both sexes is higher than 
the mortality of the married and at all periods of life, excepting ages 
15-44 for women; second, that the mortality of the single of both 
sexes is less at all periods of life than the mortality of those who are 
widows at ages under 65, while at ages 65 and over the dil- 
ferences are too slight to indicate a definite law one way or the other; 


[Thursday 














































ee Ta ee Se eT ee 


pares 





BE aR SE TEATS eats SR pean anchor 





a 








oN ae RG RSR C 





November 6, 1902] 


third, the mortality of the married of both sexes is more favorable 
at all periods of life than the mortality of the widowed; fourth, the 
mortality of single males is higher at all ages than the mortality of 
single females; fifth, the mortality of married males is higher than 
the mortality of married temales, excepting the age period 15-44, 
where the actual difference is equivalent to one per 1 000; sixth, the 
mortality of widowers is higher than the mortality of widows at all 
periods of life. 
(To be Continued.) 





COMMUNICATION. 
The Question of Liability Reserves. 


[To THE EDITOR OF THE SPECTATOR.] 

While this question has been agitated for the last few years at 
the annual convention of Insurance Commissioners, and has received 
the serious consideration of several liability managers, it is now, io all 
appearances, as far as ever from finding a satisfactory or acceptable 
solution. 

It must be clearly understood that we are treating of the amount of 
reserves for losses unknown at the end of each year in respect of 
business written in the preceding years. This must not here be con- 
founded with reinsurance reserve, which is a subject entirely different 
and has already been fairly well thrashed out so that it is not brought 
into review at this time. 

In life insurance the actual mortality approaches so nearly to ex- 
pectation, according to the Table of Mortality, upon which the experi- 
ence is based, that the reserves at the end of each year are known to be 
adequate, but in liability insurance, where the loss is often deferred 
four, five or even ten or more years, we have no agreed “Table” upon 
which to base our calculations. 

There have been various schemes suggested, all of which have some 
claim to merit, but none are free from objection of some kind. They 
may be enumerated as follows: 

(a) A reserve upon every “notice of accident,” varied according 
to some person in control. 

(b) No reserve for each ‘‘notice of accident,” but an amount pro- 
portionately higher than in section (a), upon each case that presents 
elements of liability or which pass into “suit.” 

(c) A fixed amount of each “claim” that arises, which is increased 
when the claim develops into “suit.” 

(d) <A percentage of the premiums on policies in force at the 
end of each year, to be maintained for a period of years, less the 
amount paid on account of the losses of such year. 

(e) A reserve based upon the pay roll, calculated at certain rates 
with a differential for territory. 

Before considering these various methods in detail, let us for a 
moment deal with the question of a “Table” of experience. What is 
to be the basis of calculation? Here we meet the gravest difficulty, 
which, if solved, will make the problem easy. 

Is “notice of accident” sufficiently reliable for a foundation upon 
which to figure an average cost? Would it not be found that, in cer- 
tain classes of business, the number of “notices of accident” is com- 
paratively large in relation to the claims arising, and thus one com- 
pany, basing its reserves upon the number of “notices of accidents” 
reported, would be reserving too much, while the reserve of some 
other would be insufficient. Again, a company having a relatively large 
Eastern business might raise objection that ‘“‘notices of accident” cost 
more per case in the West and South, and, therefore, an estimate per 
“notice of accident” would be unfair to them. 

Or, it may be urged that the cost per accident in some classes of 
risks is greater than in others, and this would place the company 
claiming to have a so-called “select” business at a disadvantage. 

It may not be inappropriate to mention that, in liability business, 
there can be no such thing as a “select” business, for, logically, if rates 
are based upon experience by classification with an expected loss ratio 
for each of forty per cent, every classification should be acceptable at 
the tabular rate, and ought naturally to show only a loss ratio of forty 
per cent. Any individual bad risk, which is thrown out, would, by just 
so much, improve the general experience. 

How far can the public, the companies or the insurance departments 
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be expected to rely upon the individual judgment of the gentleman in 
charge of the claim department of a liability company? I venture to 
assert that no system can be properly so-called, unless it has a 
foundation based upon some actual experience or law of average. Be 
the man in charge ever so honest, it is poor consolation to think of a 
company becoming insolvent through the misdirected zeal of an honest 
man. 

In order to show the result of putting up forty per cent of the 
premiums for a term of years as a reserve, take two States in which a 
sufficient volume of liability business has been done during the 
last five years to make the results reliable: For instance, New York 
and Illinois: In The Spectator Year Book we have the following 
liability figures: 






































New York. ILLINOIS 
Premiums. Losses. | Pr.Ct.| Premiums. Losses. Pr.Ct. 
See | | aa 
$ $ $ $ 
| | EE Pee, 1,288,401 513,094 40 478,902 288,947 60 
WY tradaccconcsadiase 1,541,279 557 898, 36 607 ,902 | 316 402 52 
| ee 1,724,958 608.648 | 35 682,108 | 482,419 71 
Pe 2,125,449 728,959 | 34 714,507 | 451,946 
ee ene 2,368,486 862,979 36 857,704 | 589,245 63 
ROME en sexeaies | 9,048,573 3,271,578 | 36 3,841,118 | 2,078,959 60 





Suppose, for example, that one company has the whole of its busi- 
ness in New York State, a forty per cent reserve would be more than 
sufficient, whereas another company doing business entirely in Illinois 
would be hopelessly insolvent in five years, although on paper a forty 
per cent reserve would show that the company was solvent. While 
such a condition does not actually exist, yet in just such proportion as 
the business in localities corresponding to New York and Illinois bear 
to one another would the forty per cent rule fail to give proper 
reserves. 

Regardless of the premium charged, the locality of the risk, or the 
number of accidents reported, it is always certain that when a “claim” 
arises, an absolute liability of some amount exists, and, if the average 
value of a “claim” be ascertained, we have a known liability, for which 
a proper reserve can be made. Similarly with “‘suits.” 

There is no doubt what constitutes a “suit,” but is it possible to 
define a “claim” with sufficient clearness to render the same acceptable 
as a basis? If so, there could be little difficulty in ascertaining what has 
been the average cost of “claim” and “suits” of all the companies 
up to date from the beginning of liability business. 

By combining the experience of all cases settled during the past 
sixteen years, the average cost per “claim” and “suit” could be agreed 
upon, and every company would be satisfied of the adequacy of the 
reserves. 

In basing reserves upon the average cost, no company should assume 
any saving in the early settlement over the average cost, but the sav- 
ing, if any, must be maintained as part of the reserve, to provide for 
those cases that cost eventually more than the average. So long as 
the reserve per case is based upon the average of a sufficient large 
number of settled “claims” and “suits,” the law becomes well settled 
and the reserves eventually cannot be more nor less than the 
actual. 

The suggestion of calculating the reserve based upon pay roll was 
made at the recent convention of Insurance Commissioners, but could 
not receive the attention it deserved. The reasons against it are that 
it is cumbersome and open to uncertainty regarding correct classifica- 
tion and rates. 

A number of companies are still members of a bureau where valu- 
able facts are collated and tabulated. Would it not be a worthy 
achievement to add to those members, and the companies they serve, 
some representative of each liability company, and with their united 
wisdom accept a common method agreeable to themselves, to recom- 
mend to the Insurance Departments, for general adoption? 

October 28, 1902. Smwney N. Moon... 





—The United Order of American Mechanics, comprising the Northeastern 
Ohio associations of the order, have decided to establish an insurance department 
to be known as the Northeastern Insurance Company. 








INDUSTRIAL INSURANCE. 


{Our readers will oblige by sending us suggestions, items of news, etc., such 
as appointments of superintendents and assistant superintendents, or anything 
of interest in connection with industrial insurance.] 


. 


—David Phillips of Plymouth, Pa., has been appointed assistant by the 
Metropolitan, Wilkesbarre. 


—Frank Kennedy, assistant for the Western and Southern at Cin- 
cinnati, has been transferred to Ashland, Ky. 


—The employees of the Richmond, Ind., district of the Prudential were 
given a banquet at the Windsor Hotel on October 20. 


—Arthur Jeanes, superintendent for the Prudential at Columbus, Ohio, 
gave a dinner to the members of his staff on October 30. 


—The two Jersey City districts of the Prudential are engaged in a five 
weeks’ contest on the basis of policy issue, proportionate industrial. 


—M. Reichman has returned to the Prudential as assistant in the 
Cincinnati No. 3 district, after a brief service with the Western and 
Southern in Pittsburg, Pa. 


—Now that the coal strike is over the industrial agents working 
throughout the coal fields are once more actively engaged, and will do all 
in their power to restore their respective districts to their former stand- 
ing. 

—The contest between the two divisions of the Colonial’s staff known as 
the “We Wills” and the ‘‘We Dos” is finished, and although the returns 
are not all in, the last week but one showed the division under Manager 
Godridge close up to that of Manager Hughes. 


—For the week of October 20 the Life Insurance Company of Virginia 
lists twenty-five assistants who comply with the “forward assistancies’’ 
allotment provision. Two assistants, Searcy of Indianapolis and Saunders 
of Petersburg, have been listed every week. 

—The Colonial Life has appointed to assistancies Henry E. Marts, Cam- 
den; John O’Connor, Elizabeth; Albert J. Pfister, Manayunk; William L. 
Thatcher, West Philadelphia. Edward W. Magruder transfers from West 
Philadelphia to Harlem, and A. G. Leibrick from Paterson to Easton. 

—Recent changes in the home office of the Prudential have resulted in 
the assignment of W. I. Hamilton to special work from the management 
of division D; James L. Dexter transfers from division H to division D, 
and J. A. Sandford has been promoted to the management of division H. 


—Payments for death claims by the three leading industrial companies 
for the month of September amounted to $1,699,406, divided as follows: 
John Hancock, $240,157; Metropolitan, $865,788; Prudential, $593,461. Dur- 
ing the nine months of 1902 the John Hancock paid $2,216,881; Metropoli- 
tan, $8,429,835; Prudential, $6,048,124; making a total of $16,694,840. 

—Every representative of the Metropolitan Life has been provided with 
a silver trowel in the form of a stick pin. The company is enlarging its 
home office to three times its present size, and one feature of the new 
building will be a ‘‘Hall of Fame.’’ The agents who secure a certain 
amount of business during October and November will have their names 
inscribed on a white enameled brick in the wall of the ‘Hall of Fame,”’ 
and the trowel referred to above signifies that they are working with 
this object in view. 











NEWS OF THE WEEK. 





The Insurance Institute of Toronto. 

THE annual dinner of the members of the Insurance Institute of Toronto 
was held Wednesday evening, October 29, T. Bradshaw, the president, 
occupying the chair. About 115 members and friends were present, repre- 
senting fire, life, marine, casualty, accident, guarantee and several other 
branches of insurance. After full justice had been done to the excellent 
repast provided, the following toasts wete proposed and responded to: 
“The King,” “The Institute,” ‘Life Insurance,” ‘Fire Insurance,’ and 
“Other Branches of Insurance.” 

Some excellent speeches were made by J. B. Laidlaw, manager of the 
Norwich Union Fire, former president of the Institute; William McCabe, 
managing director North American Life; P. H. Sims, vice-president of the 
Institute and secretary of the British America Assurance Company; J. F. 
Junkin, managing director Manufacturers Life; C. C. Foster, secretary 
British America; W. H. Orr, manager for Canada, Aitna Life; J. Hedley, 
‘‘Monetary Times,’’ John Maughan, general agent Hartford Fire; W. E. 
Fudger, British America; L. Goldman, secretary North American Life; 
C. W. I. Woodland, manager Employers Liability Company; F. J. Light- 
bourn, secretary Ontario Accident, and Robert Moon, Dominion of Canada 
Guarantee and Accident Company. J. D. Allen also made some very in- 
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teresting remarks recommending the members of the Institute to take 
advantage of the system of education, as provided by the School of 
Correspondence. During the evening Messrs. Summerville, Alexander, 
Wilson and Boles contributed musical selections which greatly added to 
the interest and pleasure of the dinner. 

The large number of members of the Institute present, and the intima- 
tion by the president that the council had already made arrangements 
for papers to be read at each one of the five monthly meetings to be held 
throughout the session, as well as the announcement that it had been 
decided to offer two prizes to be competed for by members of the Insti- 
tute, for the best essays on a fire isurance subject and a life insurance 
subject, to be named later, augurs well for the success of the work 
of the Institute for the session 1902-1903. 





Death of Vice-President Weeks of the Etna. 

EGBERT O. WEBPKsS, vice-president of the AStna Insurance Company of 
Hartford, died on Friday last, after having been ill for sometime with 
typhoid-pneumonia. Mr. Weeks was fifty-five years of age, and had spent 
his entire business life in fire underwriting. Starting in 1869 as a clerk 
in the office of the Wyoming Insurance Company of Wilkesbarre, Pa., he 
later became special agent for that company. On its reinsurance in the 
Commercial Union, in 1875, Mr. Weeks joined the field force of the Lanca- 
shire, and in 1877 became Pennsylvania special for the Liverpool and 
London and Globe. In 1883 he accept a similar position with the A®tna, 
and in 1892 was chosen assistant secretary of that company, being elected © 
to the vice-presidency on the death of J. F. Dudley in 1897. Mr. Weeks 
was a man of high personal character, and a thorough underwriter; and 
his loss will be sincerely mourned by a large circle of friends. 

The funeral services, which were conducted on Sunday at the late home 
of the deceased, were attended by the entire executive forces of the 
Hartford companies, and by many prominent insurance men from the 
principal cities in the Jast. The commitment services were con- 
ducted by the L. E. Vaut Commandery, Knights Templar, using the 
Masonic ritual. The body was taken to Wilkesbarre, Pa., the former 
home of Mr. Weeks, where the last honors were paid. Many Western 
and Southern insurance men, who were unable to attend the exercises at 
Hartford, were present at the interment. 





‘+1 Will Repay.” 

THE novel bearing the above title, by George D. Eldredge, is a carefully 
and well-written story of rather a lugubrious character. It deals with 
several mysterious events in a manner to hold the reader’s close attention 
tc the end, wondering what the solution will be. There are several 
strong characters in the story, whose individuality is carefully empha- 
sized by the author. As the story deals in mysteries, murders, sudden 
deaths and other gruesome topics, the author has sought to enliven it by 
chapters in a lighter vein, but in doing so, introduces characters and 
trivial incidents, not germane to the story, to which too much importance 
is given. Writers of fiction are too often given to thus ‘‘padding’’ their 
work, which is presumed to be a part of their art, but it nevertheless 
breaks the continuity of the story they have to tell, and makes the 
reader impatient. Mr. Eldredge will, we hope, overcome this fault in his 
next venture into the realms of fiction. ‘‘I Will Repay” is a story that 
will interest all lovers of fiction, for it is well written; its picture of New 
England life and scenery being strongly depicted. Mr. Eldredge has an ex- 
cellent command of language, as he has heretofore demonstrated in numer- 
ous addresses and technical papers. It is surprising that one whose life has 
been spent in solving life insurance problems, and whose line of thought 
would be presumed to be of a purely technical nature, should also be suc- 
cessful in conceiving and working out a novel of so entertaining a char- 
acter as is this, his first venture, we understand, in this direction. “I 
Will Repay” is published by Lewis, Scribner & Co., New York. 





Insurance and Crime. 
ALEXANDER COLIN CAMPBELL of Canada has written a book bearing the 
title ‘Insurance and Crime; a study of the effects on society of certain 
abuses of insurance, with historic instances of such abuses.’’ The work 
purports to be a discussion of the temptations to wrongdoing, incident to 
the otherwise beneficial system of insurance, and while the author does 
not attempt to in any way antagonize the system he does point out the 
abuses to which it has been subject and suggests remedies. Frauds cou- 
nected with marine, fire and life insurance are exhaustively dealt with, 
while other chapters are devoted to company frauds and the endowment 
bond craze of a few years ago. The author believes that the only way to 
correct the abuses he points out is for the individual policyholder to do 
his share toward uplifting the business and avoiding any class of company 
whose practices would seem to encourage frauds. While he has written 
the book in an entertaining and instructive manner the effect of insur- 
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ance as a crime breeder seems to have been magnified beyond necessity, 
especially whenitis considered that in view of the enormous amounts paid 
to and by the insurance companies annually the amount lost by fraud is 
infinitesimal. ‘Insurance and Crime’”’ is a book of 408 pages, published by 
G. P. Putnam’s Sons, and sells at $2.50 net. To the student of insurance 
it will be found of interest, although it is an open question if ‘‘the man 
in the street,’’ to whom the author addresses it, will realize its purport. 





Committees of the National Association of Life Underwriters 
THE following is a complete list of the members of standing committees 
of the National Association of Life Underwriters as constituted for 
1902-1903: 


Speakers—Philip H. Farley, New York, Mutual, New York; D. F. Appel, 
Boston, New England Mutual; F. A. Kendall, Cleveland, Penn Mutual; J. S. 
Cameron, Atlanta, Sun of Canada; Charles H. Raymond, New York, Mutual, 
New York; E. H. Plummer, Philadelphia, Berkshire; T, H. Bowles, Milwaukee, 
Mutual, New York; R. E. Cochran, New York, United States; James L. Johnson, 
Springfield, Mass., Massachusetts Mutual; I. Layton Register, Philadelphia, 
Equitable; William D. Wyman, Chicago, Berkshire. 

Finance—J. A. Goulden, New York, Penn Mutual; J. W. Harmon, Manchester, 
N. H., Metropolitan; T. F. Giddings, Detroit, Mich., Mutual; Thomas Peters, 
Atlanta, Ga., Washington. 

Membership—W. H. S. Whitcomb, Burlington, Vt., Equitable; W. G. Day, St. 
Louis, Mo., Provident Life and Trust; J. J. Money, Toledo, Ohio, Michigan 
Mutual; Frank H. Thomas, Washington, D. C., Travelers. 

Statistics—J. W. Iredell, Jr., Cincinnati, Penn Mutual; J. C. Biggert, Pittsburg, 
Pa., Penn Mutual; L. D. Wilkes, St. Paul, Minn., Equitable; C. C. Courtney, 
Kansas City, Mo., Mutual Benefit; Cyrus Kirk, Des Moines, Ia., Equitable. 

Topics—W. G, Carroll, Philadelphia, Connecticut General; A. J. Birdseye, Hart- 
ford, Mutual Benefit; Edward O. Sutton, Springfield, Mutual, New York; E. G. 
Ritchie, Indianapolis, State Mutual. 

Prize Essays—Charles E. Ady, Omaha, National, Vermont; George H. Olm- 
stead, Cleveland, National, Vermont; S. Hamilton Coe, Worcester, Mutual, New 
York; Miss Emily A. Ransom, Boston, The Standard. 

Credentials—Dr. S. L. Fuller, Chicago, Washington; A. A. Green, Jr., Dallas, 
Tex., Manhattan; Fred W. Tasney, Newark, Prudential; J. F. Huntsman, Provi- 
dence, Mutual Benefit; George L. Root, Peoria, Ill., Penn Mutual. 

Transportation—J. W. Fitzpatrick, Portland, Mutual, New York; W. H. Joyce, 
Buffalo, Prudential; M. H. Goodrich, Baltimore, National, Vermont; L. B. Hall, 
Grand Rapids. 

The Press—George A. Cantine, Newburg, N. Y., New York; Frank Woolley, 
Wilmington, Del., Washington; B. H. Timberlake, Minneapolis, Prudential; H. 
W. Balsbaugh, Harrisburg, Pa., Union Central. 





The Law of Distribution of Surplus of Life Insurance. 

A Book of eighty-four pages, bearing the above title, has been published, 
the author being William A. Fricke, formerly Insurance Commissioner of 
Wisconsin. The book deals principally with the law of Wisconsin, passed 
in 1870, relating to surplus, which provides that a life insurance corpora- 
tion, “the members of which are entitled to share in the surplus funds 
thereof, may make distribution of such surplus as they may have accum- 
ulated annually, or once in two, three, four or five years, as the directors 
thereof may from time to time determine.’’ The word ‘“‘may’’ the author 
contends, is to be construed as ‘‘must”’ or “‘shall,’’ and he cites a number 
ot decisions and opinions of legal experts to back up his contention. It 
does not appear, however, that this particular section of the law has been 
adjudicated upon, and it is just as probable that the courts will interpret 
it in its permissive sense as in the mandatory sense. No doubt a number 
cf decisions in various States can be found supporting the former interpre- 
tation. Mr. Fricke, in other chapters shows the past and present practices 
of the companies in connection with the distribution of surplus, argues 
that large accumulations (of surplus) are not necessary, and makes a 
strong plea for che taxation of annual surplus accumulation instead cf 
as at present on premiums. It is plain that Mr. Fricke makes out a 
strong case in support of his contention, but that the legal departments 
of the several life insurance companies have been overlooking this section 
of the laws the past thirty years, secms open to question. 





An Opportunity for a Special Agent 

A CORPORATION having over four million dollars cash assets with a 
capital and surplus cf $800,000, desires to secure the services of a special 
agent capable of soliciting direct business and selecting and appointing 
producing agents throughout the State of New York. The applicant 
must have an acquaintance throughout the State and be able to show a 
successful record as a business solicitor. A large amount of success has 
attended the operations of the corporation in question, and as its field is 
constantly being extended, with the result of attracting still more favor- 
able attention the opportunity afforded an energetic man is an exceptional 
one. Applicaticns may be addressed to A. C., care of THE SPECTATOR. 





An Injunction Sought For. 
THE following press dispatch was dated from Paterson, N. J., Novem- 
ber 1: Application was made before Vice-Chancellor Stephenson to-day to 
restrain the Prudential Insurance Company from acquiring a majority of 
the stock of the Fidelity Trust Company. The application was made by 
John Illingsworth and John Rawbotham of Newark, who claim that the 
Prudential Company has no right, under its charter, to consolidate, and 
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that the Fidelity Company has no legal right to enter into the scheme, 
because it has not been a dividend-paying corporation for five years, as 
the law requires. The vice-chancellor granted a rule returnable Novem- 
ber 10 to show cause why an injunction should not be issued. 





MERE MENTION. 


Life Insurance Notes. 


—The recently organized Wisconsin Life is preparing to enter Missouri. 





—The Knights of the Modern Maccabees have been admitted to Minnesota. 

—The State Life of Indianapolis may increase its maximum amount carried to 
$20,000. 

—Halbert B. Silsbee, district agent of the Security Mutual Life at Buffalo, 
died on October 22. 

—The Hartford Life is introducing a ten-year investment contract similar to 
that in use by the Iowa companies. 


—The Union Life of Indianapolis is considering reorganization as a legal 
reserve company, with a cash capital of $100,000. 

—Receipts of the Indiana Insurance Department from July 1 to date amount 
to $143,945, of which $111,941 was from taxes and $32,004 from fees. 


—Garrett Brown has purchased The Western Insurance Review of St. Louis, 
and will make his re-entry into insurance journalism next month. 


—The Ohio Insurance Department will require life insurance companies to 
report their new business and insurance in force on the written basis. 


—President and Mrs. Richard A. McCurdy entertained about 600 friends at an 
elaborate entertainment and dance given at Lyceum Hall, Morristown, N. J., on 
October 50. 

—Mrs. M. V. B. Bull, wife of State Agent Bull of the Phenix Mutual at 
Albany, N. Y., died recently. She was a devoted supporter of missionary works 
in that city. 

—The Chicago Life Underwriters Association is establishing an auxiliary, 
which will include Rock Island, Moline and Davenport, in addition to one in 
Northern ILilinois. 

—A competent superintendent of agents is needed by the State manager of an 
active agency representing a prominent company. For particulars see advertise- 
ment in another column. 

—Frank Danner, general agent of the Equitable Life of New York at Rich- 
mond, Va., has leased the offices on East Main street formerly occupied by the 
Richmond Dispatch Company. 


—The New Hampshire agents of the Equitable Life of New York were tendered 
a complimentary dinner at the Rockingham, Portsmouth, on October 25, by 
Winfield S. Jewell, manager for New Hampshire. 

—The Atlanta (Ga.) department of the Fidelity Mutual Life was visited recently 
by the executive officers of the company and an informal reception held. The 
managers for Alabama and Florida were also in attendance. 

—Calvin S. Smith, who has been manager of the Penn Mutual’s Chicago 
branch for a number of years, has taken into partnership Clyde J. McCary and 
Maxwell E. Randolph. The firm name will be Smith, McCary & Co. 


—The Mississippi field convention of the Fidelity Mutual Life was held on 
October 24 at Jackson. The meeting was followed by a banquet at Shurld’s. The 
Louisiana agents held a two-days’ convention at the St. Charles, New Orleans, 


—The first meeting of the season of the Chicago Life Underwriters Association 
was held at Kinsley’s on October 30. The principal address was by Isaac Miller 
Hamilton, president of the Federal Life, on “The Relation of the Home Office 
to the Field Force.” 


—Cornelius Thomas Griffiths, cashier of the Washington (D. C.) office of 
the Equitable Life of New York, was arrested on the 30th ult. for the alleged 
embezzlement of $4500. He was bonded for $10,000, so that the company will not 
lose by the defalcation. 

—Manager Charles B. Knight of the ordinary department of the Prudential’s 
Western Pennsylvania agency has organized the “Gibraltar Club” as a social 
and educational aid to the agency force. The club will hold meetings every 
Saturday. This agency is the company’s leader this year. 


—Mrs. J. Louisa Ward, mother of Dr. Leslie D. Ward, Edgar B. Ward and 
Jacob E. Ward, prominent officers of the Prudential of Newark, died at her 
home in Madison, N. J., on the 29th ult. at the age of eighty-four years. The 
sympathy of a large circle of friends and business acquaintances goes out to her 
sons. : 

—Lieut.-Col. Jasper Ewing Brady. formerly in command of the Twenty-third 
Regiment, N G., N. Y., and manager of the Brooklyn offices of the New York 
Life, has gone to California, where he will reside permanently. Since the 
Spanish-American war the colonel’s health has not been good, hence the change 
of residence. 

—At a meeting of the board of directors of the Union Mutual Life held 
October 31 an appreciative minute concerning the late Josiah H. Drummond was 
placed upon the records. Mr. Drummond was elected a director of the company 
on April 12, 1876, and fer twenty-six years was its legal adviser and an active 
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participant in all its affairs. He is succeeded on the board and as solicitor by 
his son, Josiah H. Drummond, Jr. 

—‘‘Accident Assurance,” published by W. De M. Hooper, has changed its title 
to “Assurance,” and will hereafter devote attention to other branches of insur- 
ance besides casualty. W. E. Underwood has become associated with Mr. 
Hooper in the management of the paper, which we are pleased to note is now up 
to date with its monthly issues. 


Fire Insurance Notes. 

—The Indianapolis Fire is about to remove to new quarters in the Union 
Trust building. 

—Reports from Tacoma, Wash., state that fire companies have declined to write 
any risks in Nome. 

—George B. Turpin of the real estate and insurance firm of Horne & Turpin of 
Macon, Ga., is dead. 

—The recently organized Merchants of St. Louis, Mo., has been licensed to do 
business in Missouri. 

—J. Heron Duncan, fire manager of the Royal Exchange of London at the 
home office, has retired. 

—Carlos Peck and Rufus Fay of Springfield, Mass., have opened an insurance 
office in their home town. 

—T. F. Nolan and K. G. Dahlstrom of Marquette, Mich., have opened a fire 
insurance agency in that town. 

—It is reported that the AStna of Hartford, Conn., has sold its building on 
Vine street, Cincinnati, Ohio. 

—The agents of Auburn and Watertown are objecting to sending their daily 
reports to Syracuse to be stamped. 

—The Fire Association of Philadelphia, Pa., has appointed E. J. Richardson & 
Co. its local agents for Baltimore, Md. 

—The Farmers Mutual Fire of Rowan county, N. C., has been incorporated, 
with C. M. Pool of Salisbury, as president. 

—P. P. Painter of Indianapolis, Ind., has sold his real estate and insurance 
business to Thomas V. Sleeth, and retired. 

—The rates for the warehouse and water front district of Stockton, Cal., have 
been raised, owing to the lack of proper fire protection. 

—Charles M. Morton of Minneapolis, Minn., formerly with W. A. Barnes & 
Co., has opened a real estate and insurance business of his own. 

—The Home Fire and Marine of San Francisco, Cal., has appointed A. T. Bailey 
its special agent for Colorado, Wyoming, Montana, Utah and Idaho. 

—Reau E. Folk, Insurance Commissioner of Tennessee, has refused to issue a 
license to the Anchor Fire of Cincinnati, Ohio, for readmittance to the State. 

~—Howard P. Gray, formerly Western general agent of the Hanover Fire of New 
York, has removed to Riverside, Cal., where he will make his home in the future. 

—The Ohio Inspection Bureau has a plan for the electrical inspection of 
Columbus under consideration, as all attempts to have the city appoint an in- 
spector have failed. 

—Judge Sterling B. Toney has handed down a decision denying the injunction 
prayed for by P. M. O’Reilly to compel the Louisville Board of Fire Under. 
writers to recognize him as a member. 

—N. W. Wilkinson of the Ohio Inspection Bureau has resigned his position 
to become special agent of the ANtna of Hartford, Conn., for Ohio and West 
Virginia, under State Agent Sanderson. 

—William H. King, secretary of the 42tna of Hartford, Conn., was the recent 
recipient of a large cut glass punch bowl with its accessories. The presentation 
was made by the officers and clerks of the company. 

—The Iowa uniform policy recently prepared by Auditor Merriam in con- 
junction with Attorney-General Mullan, contains a clause to the effect that only 
valid and collectable insurance shall contribute on a loss. ; 

—The Jefferson Fire of Philadelphia, Pa., has entered the field for surplus 
lines and has appointed Coleman & Wonsetler of Philadelphia, its general agents. 
The company will write approved surplus lines at full rates. 

—There is uneasiness in Columbus, Ohio, over the action of Director Philbrick 
in discharging about thirty experienced firemen on account of alleged lack of 
funds to pay the salaries of the men up to the end of the year. 

—F, D. Prentice, vice-president of the Anchor Fire of Cincinnati, Ohio, is 
acting as temporary secretary until the next meeting of the directors, when suc- 
cessors to A. K. and F. F. Murray will probably be appointed. 

—The following insurance stocks were recently sold at auction in New York: 
Twenty-five shares Phenix of Brooklyn, at 247; sixteen shares Continental, at 
720; three shares Niagara, at 256; seven shares Niagara, at 260. 

—J. D. Bremer, one of the managers of the New York and New England Under- 
writers of New York, is on a tour in the West, and has appointed J. B. Roddisk & 
Son of Chicago, Ill., the Western representative of his concern. 

—The local agents of Pasadena, Cal., have organized the Pasadena Fire Under- 
writers of New York, is on a tour in the West, and has appointed J. B. Roddick & 
president; N. T. Horton, secretary, and Lloyd Macey, treasurer. 

—The retail merchants of Tacoma, Wash., are organizing the Merchants Mutual 
Fire, with C. H. Spencer as manager. The presidents of many retail merchants’ 
associations in Washington are interesting themselves in the new company. 

—The Western department of the Glens Falls of Glens Falls sends greeting to 
its agents on the occasion of attaining its majority, and expresses its warm appre- 
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ciation of the loyalty and genuine interest manifested by its agency family. The 
little note book sent out by Mr. Whitlock contains good reasons for insuring in 
the Glens Falls. 


—The W. C. Prather Company loss of last April, at 79 Front street, New 
York, involving large claims on both stock and machinery, has gone into the 
courts. William B. Ellison has been retained to represent the companies in- 
terested. 

—The North Carolina Fire Underwriters Association has elected the following- 
named officers: W. J. Griswold, president; A. B. Dangerfield, T. K. Elkington 
and H. C. Bragaw, vice-presidents; J. Van B. Metz, Wilmington, secretary and 
treasurer. 

—S. W. Tripp of Chicago, IIl., special agent of the Girard F. and M. of Phila- 
delphia, Pa., for Illinois, Wisconsin, Michigan, Indiana and Ohio, has resigned 
to become special agent of the Western Factory Insurance Association, with 
headquarters in Chicago. 

—President Washburn of the Home of New York was the recipient of an 
unique request last week from a policyholder in a Missouri town. The writer 
represents herself as a widow, and says that she will be unable to insure her 
home again unless the company shall return all premiums previously paid to 
enable her to make repairs, and winds up her letter with the sentence: “I have 
had no loss, owing to my carefulness.” 

—The Colorado Department has ruled that it is unlawful for two or more 
companies licensed to do business in Colorado to issue joint policies under a 
name other than that of the company or companies interested in the combine, 
unless the concern is duly incorporated and licensed by the Department, con- 
sequently, for an admitted company to place reinsurance with a combination of 
this kind is clearly an unlawful proceeding. 


—The coinsurance conditions at Pittsburg, Pa., were again discussed at a recent 
meeting of the Eastern Union, and referred to the committee of fifteen. Among 
other matters dealt with at the meeting were the various contrivances for cheating 
the underwriters insuring cotton in Mississippi. Excess floaters in New Orleans 
were discussed and their bad effect on the coinsurance clause pointed ‘out, inas- 
much as the coinsurance clause provides that excess insurance shall not con- 
tribute until the direct insurance is exhausted. 


TOO LATE FUR CLASSIFICATION. 
—Robertson & Baggott have been appointed district managers of the Fidelity 
Mutual Life at Dayton, Ohio. ° 


—Harry Harrison and George H. Hertwig of Reading, Pa., have formed a 
partnership and will represent the Germania Life. Their offices will be in the 
Eagle building, and they will write accident and fire insurance in connection 
with their life business. 





—A new company to be styled the Nebraska Underwriters Insurance Company 
is to be formed at Omaha to succeed the business. now transacted by the 
Nebraska department of the Farmers and Merchants of Lincoln. It will have 


$100,000 capital and $10,000 surplus. 











eo AT ONCE. 


ACTIVE AND HUSTLING AGENTS 


to represent our Personal, Accident and Burglary Depart- 
Address 


MARYLAND CASUALTY COMPANY, 
Home Orrice, EQuiTaBLe BuILpING 
Baltimore, Md. 


ments 


JOHN T. STONE, President. 





ANTED—A FIELD MANAGER FOR AN OLD 


Line Life Insurance Company. The company is new. A man to take full 
charge of securing business is desired. To the right man who has experience and can get 
business; who can get agents and manage them, a contract on the “ground floor” will be 
given. Do not apply unless you are a hustler, have a record, and mean business; and do 
not apply unless you accompany your application with references. 

Address ‘‘ Northwest,” care of THE SPECTATOR, 
P. O. Box 1117, New York. 








Company Representation Wanted. 


ANTED—AGENCIES FOR RELIABLE FIRE 


companies doing business in the Indian Territory. 
J. E. ARNOLD, Ardmore, I. T. 
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Hgencp Wants. 








UR BUSINESS LAST YEAR IN TENNESSEE 
was more than half a million greater than that of any other 
company. This year we are 50 per cent. ahead of our own record. 
I want a competent Superintendent of Agents—a personal producer. 
Will pay good salary and expenses. 
WM. R. LUKE, MAnacer, Nashville, Tenn. 


ANTED—DISTRICT AGENTS FOR HUDSON, 


Morris, Sussex and Warren Counties, State of New Jersey. 





Apply to DUBOURCQ & PILGRIM, 


Managers for Northern New Jersey for the SECURITY TRUST AND LIFE INSUR- 
ANCE COMPANY, 11 BROADWAY, NEW YORK. 


IFE INSURANCE IN TEXAS.—EMIGRATE TO 

Texas, where prosperity fills the air arid the Life Agent who 

can and will hustle never goes hungry or short of cash. ‘“ Business 

is easy.” I want a few more good men. The OLD HARTFORD LIFE 
is on top in Texas. 


W. H..PATTFRSON, Mgr., 412-413 Trust Bldg., Dallas, Texas. 
ANTED—DISTRICT AGENT FOR SUSSEX 
County, Delaware, and Wicomico County, 
Maryland. Sussex has half a dozen good towns. 
Salisbury is the chief town in Wicomico. Look it 
up before replying, and state the reason you would 
consider locating in either county. 


HERBERT N. FELL, Manacer, 
The Mutual Life of New York, 
Wilmington, Delaware 











TEXAS. 
ANTED—GOOD AGENTS TO SELL MOST AT- 
tractive Policy Contract now offered. Producers of high grade 
business can secure an extra fancy contract with the Germania Life 
Insurance Company. Apply to CHAS. H. FLORIAN, Manager, 
SAN ANTONIO, TEXAS, 





ANTED-—IN OREGON, WASHINGTON AND 
Idaho, a good producer for District Managership with the Million-Dollar, 
North Pacific Department, Washington Life. Yearly Paid Insurance over $1,000,000; 
Yearly Paid Premiums over $50,000. Agents independent and self-supporting. Apply 
with references to BLAIR T. SCOTT, General Manager, 
610-11-12-13 Chamber of Commerce Building, Portland, Ore. 
421-422 New York Block, Seattle, Washington. 
530-531 Rookery Block, Spokane, Washington. 





ANTED—DISTRICT AND SPECIAL AGENTS 


for Western Indiana. The territory is thoroughly organized and there is a good 
line ot insurance in force, Liberal renewal contract will be given to first-class agents. 
None but experienced agents need apply. 
Address T. N. HARDEN, General Agent Northwestern Mutual Life Insurance 
Company, of Milwaukee, Wis., Indianapolis, Ind. Lock Box 442, 


Prominent Hgents and Brokers. 








M DUGRO BUTTLES, 
. 56 and 58 Pine Street, New York. 


SURPLUS LINES. 


La Gardienne Insurance Company, Paris, France. 
Telephone, 408 John. 


_ & VAN DEINSE, 


Indianapolis, Ind. 





Represent the Firemen & Mechanics’ Insurance Company of 
Madison for strictly Surplus Lines and Sprinkled Risks, 
Correspondence solicited. 


| aes & CORTIS, 





19 LIBERTY STREET, 


SURPLUS LINES, 


Telephone, 4081 John. NEW YORK CITY. 





HERBERT Buxton, Pres. and Mgr. 


UXTON INSURING AGENCY, 
GENERAL INSURANCE, 76 Wittiam Street, New York 
Correspondence Solicited. 


WOODCOCK HOWE, 


e Insurance Broker, 
No. 50 Pine Street, New York City. 


L. Austin JouNson, Sec. 





Special Facilities for Placing Surplus Lines. 
CORRESPONDENCE SOLICITED. 
ILLIAMSON BROTHERS, INSURANCE, 
MEMPHIS, TENN. 
Assets represented over $100,000,000.00 
Writing a general business throughout the South. 
Oil Mills, Cotton Gins, Wood-Working Plants and Lumber our Specialties. 
Reference, R. G. DUN & CO. 
RICHARD L. ROBERTS RICHARD A. OSMUN 
OBERTS AND OSMUN, . 
49 LIBERTY STREET, NEW YORK 
INSURANCE BROKERS 


(=> Handling of Surplus Lines a Specialty. 
FIRE TRANSPORTATION 


— R. TUTTLE, 








MARINE 





Syracuse, N. Y. 
STATE AGENT 

Home Fire Insurance Co. of Baltimore. 

Firemen’s Insurance Co. of Baltimore. 

American Insurance Co. of Boston. 


Established 1867 
Established 1825 
Established 1818 





W. C. BENNETT. ESTABLISHED 1869. J. Burns AtLEn. 


HARLES TREDICK & CO., INSURANCE AGENTS 


and Brokers, 389 Walnut Street, Philadelphia, Pa.--Special attention given to 
Surplus lines. 





Come to California. If not, why not? 
UARANTEES-—THE PACIFIC COAST DEPART- 


ment of the Washington Life will give good producers a “‘right good’’ welcome. 

Two District Managerships open to leaders. Yearly paid new business must be 
DOUBLED in 1903 to $2,000,000. id thoroughly organized ; business is easy ; 
perfect climate ; excellent crops—PROSPERITY, HAPPINESS and WEALTH. Splen- 
did opportunities ready and open—lots of business just waiting for good men. All corre- 
spondence strictly confidential. Apply with references to HOWARD PERRIN, General 
Manager, 85, 86, 87 and 88 Chronicle Building, San Francisco. 





MOODEY CRITCHELL & CO., 
SURPLUS LINES, 
’Phone, 1497 John. 56-58 PINE STREET, NEW YORK CITY. 
Central Insurance Company, Ltd., of England. 


Correspondence Solicited Throughout the 
United States and Canada. 





P ATTERSON & HOWEY, 


SURPLUS LINES 


New York Fire Lloyds 
Isthmus Lloyds 
New York Surplus Underwriters 


29 Liberty Street, New York. 





DWARD CLUFF, 
SURPLUS LINES, 
80-82 William Street, New York. 


REPRESENTING THE 


Ottawa Fire Insurance Company, The Michigan Millers, British 
Dominions and other companies. 
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Fictuarial. 


Prominent Agents and Brokers at Chicago. 











AVID PARKS FACKLER, 
Ex-President Actuarial Society, 


CONSULTING ACTUARY, 


$5 NAssau St., NEw York (Rooms 1404-5). Telephone 5427 Cortlandt, 
Letters addressed—D. P, Fackler, Actuary, New York—arrive promptly. 





= C. WRIGHT, 


Successor to ELIZUR WRIGHT, 


CONSULTING ACTUARY. 

Reasonable charges for all sorts of Actuarial and Accountant work. 
Examinations conducted. Books and forms of account designed. 
Telephone, 2662 Main. 45 MILK STREET (Rooms 77-87), BOSTON. 
Western Union Code. Cable Address, ‘‘Actuary.” 





M's MENANDER DAWSON, 
CONSULTING ACTUARY. 


The patronage of Companies, Societies, Agents and Private Per- 
sons solicited. 


Room 556. No. 11 Broadway, New York, N. Y. 





R E. FORSTER, 
e 


CONSULTING ACTUARY, 


1001 Chestnut St., PHILADELPHIA. 





HARLES J. HARVEY, F. 1. A., Consulting Actuary 
(Fellow of The Institute of Actuaries of Great Britain and Ireland). 
Author of the Valuation System in general use by the State Insurance Departments for 
industrial policies. Vide New York State Reports of leading industrial company for 1882 and 
188%—Business in Force at end of 1883, 50 per cent. greater than at end of 1882, yet 
Policy Reserve decreased by $70,000. Reserve at present time many millions of dollars 
less than by system in previous use. 


Telephone, 251 Jersey City. 43 Montgomery Street, Jersey City, N. J. 








Osurance Lawyers. 


D GARRETT COMPANY, 
° 29 Liberty Street, New York. 


INSURANCE STOCKS BOUGHT AND SOLD. 


THE INSURANCE REFERENCE BOOK FOR 1902. 
In addition to the usual statistical and historical data concerning Fire, Marine 
and Casualty Companies, the 1902 edition contains Assets, Liabilities, Losses Out- 
standing, Unearned Premiums, Net Surplus, Premium Receipts, Dividend Rates for 25 
years prior to 1900, General and Special Agents and Short-Rate Tables. 
Pr’cr, with Monthly Supplements, $10 Per Annum. 











Salvage Companies. 








— HITT SALVAGE CO. 
ATLANTA, GA. 


Salvors and Appraisers. 
Cotton Salwvwage. 








—— E’S INSURANCE EXPIRATION REGISTERS 
THE VERY BEST, 
Send six cents in postage stamps, to cover bare cost, for sample sheets, 
with prices and explanations, to 


THE SPECTATOR COMPANY, - 95 WituiAM Street, New Yorr 











\E ROODE & FAULKNER, 
GENERAL INSURANCE AGENCY 
148 La SALLE STREET, CHICAG, 


Representing Hanover Insurance Co. of New York; National Union Insurance 


Co. of Washington; Transatlantic Insurance Co. of Hamburg. 


Over 25 years’ experience in the theory and practice of insurance in all its 


branches. Your patronage invited. 





M. J. NAGHTEN. J. J. NAGHTEN. F, A, NAGHTEN, 
jou NAGHTEN & CO. 
FIRE INSURANCE, 


Established 1863. 159 La SALLE StrEET, Cuicaco, ILL. 





GEO, ‘W. MONTGOMERY. M. L, C, FUNKHOUSER. 
MONTGOMERY & FUNKHOUSER, 
INSURANCE AGENCY, 184 LaSalle Street, Curcaco, ILL. 


Firemen’s Ins, Co., Newark ; Concordia Fire Ins. Co., Milwaukee; Potomac Ins. Co., Wash 
ington ; Farmers and Merchants’ Ins, Co., Lincoln, Neb.; Lloyds Plate Glass Ins. Co., New 
York, and Union Surety & Guaranty Co., Philadelphia, Pa. 


T. MARSHALL & CO., FIRE INSURANCE, 
« 470 Calumet Building, No. 189 La Salle Street, Chicago. Facilities for placing 
large lines on all classes of insurable property. 











Life Insurance Loans and Investments. 








IFE INSURANCE POLICIES PURCHASED. 
LOANS ON SAME AT 6 PER CENT. 


Endowment, tontine and distribution policies discounted at 6 per cent. 
Give larger cash and loan values than companies. 
Premiums continued to maturity of policies. Commissions paid. 


Reference: The Merchants Loan and Trust Co., Chicago. 
JOHN V. FOX, Eguitaste Buripine, Cuicaco, ILL. 








Mercantile Agencies. 


OLMES’ MERCANTILE AGENCY 


Devoted exclusively to the interests of Life and Accident Insurance Companies 
and engaged only in furnishing them REPORTS, INVESTIGATIONS and IN- 
SPECTIONS in any part of the United States and Canada from reliable Attorneys-at-Law 
and no pains or expense is spared to get reliable, prompt and satisfactory reports. 
THERE IS NO SUBSCRIPTION FEE REQUIRED. 

My blanks for reports are supplied free, in quantities desired, and I render a detailed 
statement and bill on the first of each month, only for reports returned made during the 
previous month, Special trained a in my employ in all large cities. I have per- 
mission to refer to any of the many Companies for whom I now do business. Correspond- 
ence solicited 
CHARLES 8. HOLMES, Proprietor. 182 NASSAU 8T., NEW YORK, N. Y.- 


(Licgnsgp AND Bonpgp unDER New Vorx State Laws.) 

















ESTABLISHED 1853. 


HE THURINGIA INSURANCE CO. 
OF ERFURT, GERMANY. 


Unitep STATES DEPARTMENT: 100 William Street, New York, N. Y. 
F. G. VOSS, Manager and Attorney. 


SSURANCE LLOYDS OF AMERICA 


(EsTaBLisHED 1892.) 
58 WILLIAM STREET, NEW YORK. 


Desirable Surplus Lines Solicited Throughout United States. 
FRANK M. PARKER, Attorney. 








HE RESERVE LOAN LIFE INSURANCE CO. 


Indianapolis, Indiana, 


Operating under the Compulsory 
- “af Secretary. : 


Deposit Law. 





Energetic Agents wanted in Indiana. 
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